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1.
STATISTICAL POSITION
1.1
DATA AS OF DECEMBER 31, 2005 AND 2004
	
	
	December 31, 2005
	December 31, 2004

	No.
	Type of Funds
	Number of Funds
	Net Assets under Management  (in US$)
	Number of Funds
	Net Assets under Management  (in US$)

	1
	Equity funds
	246
	11,392,743,501
	246
	10,286,489,993

	2
	Bond Funds
	106
	40,626,904,315
	110
	59,265,299,050

	3
	Balanced Funds
	93
	2,981,515,626
	85
	5,514,079,946

	4
	Money　Market  Funds
	0
	0
	0
	0

	5
	Fund of Funds
	43
	2,471,465,405
	21
	959,898,654

	6
	Exchange-Traded Funds
	1
	1,115,466,243
	1
	1,312,521,481

	7
	Guaranteed Funds
	8
	347,599,304
	2
	127,158,010

	8
	Index Funds
	1
	24,483,262
	1
	73,794,783

	9
	Real-Estate Securitization (REITs Funds)
	4
	799,871,818
	0
	0

	
	Grand Total
	502
	59,760,049,474
	466
	77,539,241,918


      Note:   US$:local currency exchange rate on Dec. 31, 2005: ___ 1:32.85   
        US$:local currency exchange rate on Dec. 31, 2004: __ _1:32_   _

1.2 Total number of Asset Management / Investment Management companies managing mutual funds:     

Ans.：45 SITEs
1.3 Total assets under management: 

As a percentage of the total stock market capitalization:  

Ans.：Around 11.58%. 
As a percentage of bank deposits:  
Ans.：Around 8.1%. 

2.
DATA RELATING TO INVESTORS IN MUTUAL FUNDS/UNIT TRUSTS

2.1
Are any data available relating to the number of investors in the mutual fund industry ?


      Ans.：Yes.

2.2 If yes, please provide the data for the last two years and the source of this data.

Ans.：   No. of Invostors                  Date
       1,704,960                 Dec. 31, 2004

     1,484,402
              Dec. 30, 2005
2.3 Are there data available separately for retail investors and institutional investors ?


Ans.：Yes.

2.4 If yes, please provide data separately for retail and institutional investors for the last two years.

Ans.：     No. of               No. of 
Retail Investors   Institutional Investors      
Date     

1,675,256            29,703
      Dec.31, 2004

1,459,675            24,727  
  Dec.30, 2005

2.5 Does the Association play any role in promoting retail investment in the mutual fund industry ?  If so, please give details.

Ans.：Yes, our Association holds conferences, seminars, forums, and provides statistical information regarding mutual funds to investors to help promoting retail investment.

3.
INTERNATIONAL INVESTMENT FUNDS
3.1 Are funds of other countries/areas sold in the country/area? 


      Ans.：Yes.

3.2
Are your funds allowed to invest abroad?

                
Ans.：Yes.

3.3   If yes, please indicate number of funds, countries where allowed to invest, and value of sales for the year ending December 2004.  Any developments in this area could be highlighted.   
Ans.：
1. Up to December 2005, 37 out of the total 210 securities investment consulting enterprises (SICEs) have been permitted to provide offshore mutual funds consultancy service, and a total of 852 offshore mutual funds have registered with and obtained approval from the regulator.

2. Domestically, there are a total of 81 overseas funds (61, 16, & 4 for equity, bond and REITs funds respectively) that have obtained the regulator’s approval to invest in foreign security markets.  Up to December 2005, the AUMs for each category mentioned above were estimated at US$3590, US$796.9 and US$799.9 million separately, totaling US$5291.77 million.   
3. Besides, the buoyant development of 2nd generation fund of funds targeting at overseas investment shall not be ignored despite the fact that the category has not shown any overseas investment feature.  The overall overseas exposure of fund of funds totals US$1.5 billion (around 60% of this category) as of 2005 year-end.

4.
LEGAL AND REGULATORY SITUATION
4.1
Any important developments in this area in the last two years may be highlighted.   
Ans.：
1-1.The landmark Securities Investment Trust and Consulting Act (the “Act”) which became effective on June 30, 2004 and implemented on November 1,  2004, is changing the face of Taiwan’s mutual fund market. The Act integrates and revises a number of existing regulations to strengthen the internationalization and efficiency of  local fund houses, which are known as SITEs, and advisory firms known as SICEs. 

1-2.The Key points of the Act include:
(1) The competent authority is authorized to expand the types of funds that securities investment trust companies may raise in Taiwan, whether publicly or privately-raised.

(2) The Act stipulates that the products from securities and investment trust firms may include derivative securities and other items approved by the competent authority. This allows more flexibility for securities investment trust and consulting companies in their operations and management of investment portfolios
(3) A private subscription regime has been introduced so that investment firms may respond to special requests from individual investors by purchasing privately issued securities investment trust funds
(4) Sales of overseas funds in Taiwan -- issued by outstanding foreign asset management institutions through public or private subscription or through an agency or consultancy services -- are placed under reasonable controls to protect the interests of domestic investors and to allow domestic and overseas funds to compete on an equal basis.
(5) With certain preconditions are met, securities investment trust companies are allowed to operate securities investment consulting companies, and vice versa; the two types of companies are also allowed to operate other enterprises. Securities firms, futures trusts firms, futures advisory enterprises managed futures enterprise and other related enterprises after approval by the competent authority are also permitted to operate securities investment trust and securities investment consulting companies.
(6) Enhancement of investor protection--the required investor may claim for punitive damages up to 3 times the amount of actual damages as a result of injuries caused by the willful act of misconduct of business operators.
(7) Enhancement of self-regulation— SITCA could intervene the business of their members to check any violation of the regulation and the self-disciplinary matters.

2. The FSC on 2 August 2005 issued the Regulations Governing Offshore Funds, which allow for offshore funds to be offered, sold, advertised, and promoted in Taiwan. Institutions issuing such funds are required under the Regulations to appoint a general agent in Taiwan, make a daily announcement of the fund’s net asset value, and when there is material information pertaining to an offshore fund or its management institution the issuer must report it to the competent authority and make a public announcement. The Regulations also require general agents and sales institutions to furnish investors with a prospectus and an investor information leaflet to help them better understand the fund’s payoff and risk profiles so that they can formulate their investment strategies. This will hopefully result in fewer disputes.
5.
DISTRIBUTION OF MUTUAL FUNDS


5.1
Statistical Position
	No.
	Channel
	No. of entities involved
	Percentage of total funds distributed

	1
	Banks
	54
	48%

	2
	Distribution companies
	Nil
	Nil

	3
	Individual agents/brokers/
intermediaries
	Nil
	Nil

	4
	Direct sale by mutual funds
	45
	45%

	5
	Any other (pls. specify)
	N/A
	7% (broker houses)


5.2 A brief commentary on developments in the area of distribution.

Ans.：Currently, the primary distribution channels are banks, securities firms, and direct sales by the SITEs.  As far as the SICEs are concerned, they could act as distribution channels of offshore funds under the “Master Agent Regime” passed last August but not of onshore funds yet.

With the rapid growth in “Wealth Management Business” of banks, funds have been identified as one of the most important investment tools and revenue drivers. The general knowledge toward and the appetite of investors for funds have been increasing through the effort from banks. While banks become the most powerful distributors and encounter severe competition after more and more set up of financial holdings companies. Profit margins,　product differentiation, and client services become the crucial criteria for banks to select partners for fund products. 

Under the Regulations Governing Offshore Funds, personnel of distributors handling the offshore funds offering and distribution shall meet one of the qualification requirements under the SICE Personnel Rules.  Namely, a trust license plus one SITE & SICE regulatory exam.
6.
SYSTEMS AND PRACTICES IN MARKETING OF FUNDS

6.1
Do the Regulations specify any maximum rates for commission to intermediaries/agents/brokers ?  If so, please indicate. 


Ans.：No
6.2
What is the maximum load allowed under Regulation and for what purpose is it used ?

Ans.：None.

6.3 Are there any limits prescribed for sales and marketing expenses ?  If so, please specify.

    Ans.：No

6.4  
Is there a general or specific Regulation or Rule governing intermediaries selling mutual fund schemes ?  If so, which agency administers the Regulations ?

Ans.：No, there are no intermediaries allowed to sell mutual funds other than banks/ securities houses.
6.5
Is there a qualifying examination for intermediaries ?  If so, which agency conducts the exam and what are the details such as syllabus, passing marks, nature of conducting the exam, etc.   

Ans.：Currently there is no qualifying exam for intermediary but in the future, the SITCA will be proposing its initiative to the regulator for approval
6.6
Are there any regulatory or industry rules relating to marketing practices?  Can mutual funds give gifts/prizes to distributors to encourage distribution of their funds? Can such gifts/prizes be given directly to investors?  Are these covered by any regulation?

 Ans.：Yes, 
1. The fund house cannot give gifts/prizes to distributors to encourage distribution of their funds, unless otherwise stipulated by the FSC.

2. The fund house cannot give gifts/prizes directly to investors.
3. Above rules are covered in Article 22 of the “Regulations Governing the Management of SITEs” and Article 7, Section3 of the “Rules Governing SITEs’ Conducts for Advertising and Promotional Activities”.
7.
CUT OFF TIMINGS FOR APPLICATION OF NAV
7.1 What is the system followed in respect of cut off timings ?  

Ans.：The current regulations only stipulate that SITEs shall make a daily calculation of the NAV, and based upon that daily NAV, the number of beneficiary unit will then be calculated by the investor subscription monies at the subscription date. With respect to the price for redemption/realization, they shall be calculated at the NAV at the business day right after the date that the written request to redeem reaches a SITE or its agent.  Even though the law is silent on the cut off timing for the SITE’s NAV application and the deadline for either subscription or redemption. But the regulator requires that the SITEs shall stipulate such the cut-off timing for NAV application in their fund prospectuses.

7.2
Are there any rules/regulations or are they left to the individual players ?

Ans.：No, they are left to the individual players.

7.3
Do such cut off timings vary from Fund to Fund, or is it uniform for all types of funds/classes of funds ?

Ans.：In practice, the cut-off time for NAV may vary slightly depending on the types of funds or the portfolios:
1. Equity funds: 

NAVs are calculated at around 4 or 5 p.m., cut-off time for subscriptions may vary slightly depending upon the policy for each SITE but normally around 3:30 or 4 p.m., any subscriptions beyond the cut-off time will be deemed as subscriptions for the next day.    

2. Bond funds:

If invested in outright bonds, the OTC shall announce the pricing around 4:30 p.m., and thus the NAV will be calculated daily at around or after 5 p.m.  If the investment scope does not include outright bonds, the NAVs can be calculated earlier and normally before noon.  Further, the cut-off time for investor subscriptions may vary from fund to fund between 11 a.m. and 2 p.m.  

3. Balanced funds:

The cut-off time for NAV application will depend upon whether the funds are invested in outright bonds.  Normally the cut-off time for investor subscriptions   is the same as that of equity funds.

4. Fund of funds:

The cut-off time is subject to the NAV of the underlying funds, and it is calculated and announced around before noon of the next business day.  The cut-off time for investor subscriptions is the same as that of equity funds.

5. Guaranteed funds:

Because the guaranteed funds are allowed to invest in foreign securities, it is calculated and announced around before noon of the next business day.  Currently, there are a total of 4 guaranteed funds that have obtained approval from the SFC. Two of them have been officially launched.  The subscription time is limited between the fundraising and the official launch.  No investor subscription will be accepted after the launch.  It is also regulated that the investors shall submit their redeem application forms to the fund company a certain business days prior to the date of their official submission of requests to redeem or otherwise they shall be deemed as requests on the next business day if there is a delay.   

6. International funds:

The cut-off time is subject to the time zone difference for the invested areas.  If in Asia, the NAV will be calculated at the same day, and if in Europe or the U.S., the NAV will be calculated between noon and 2 p.m. of next day.  The cut-off time for investor subscriptions is the same as that of equity funds.

7.4
Are there any instances of late trading ?  Is late trading an issue and, if so, what steps are being taken by the Regulator and the industry association to curb such tendencies ?

Ans.：
1. Yes, in the years of 2002 and 2003, there were incidents where the SITEs deposited investors’ checks for fund subscriptions into the fund accounts on the date of T＋1 and accepted late orders but calculated the fund NAV based on T date.  The regulators reprimanded and gave warnings to those violating SITEs and asked for immediate improvements and remedial measures to be taken in dealing with any damages or losses to investor rights and interests.

2. On 12 May 2005, SITCA issued its operational procedures for the public offering, issuance, sale, subscription and redemption of investment  funds.   Major aspects regarding fund governance in the new operational procedures are as follows:

(1) The SITE’s public announcement of fund offering shall stipulate the cut-off time of accepting subscriptions in business days.

(2) SITEs shall enact and strictly adhere to the designated cut-off  time policies of subscription  and redemption requests in business days.  Requests received after cut-off  time, except evidence has been provided, shall be deemed as next business day orders .  Above policies shall be specified in the prospectuses, sale literatures or on SITEs’ websites.  Sale agreements between SITEs and sale agents shall also include the above policies and the identifying and processing manners of overdue requests.

(3) SITEs shall deal with all investors fairly and equally as prescribed in the prospectuses. No favorable purchasing/redeeming terms toward certain investor(s) should be accepted.

(4) SITEs shall establish a mechanism to time-stamp   investors’ purchasing/redeeming order forms, the same time-stamping and auditable mechanism shall also apply to non-written orders .

7.5 Any specific suggestion to prevent such practices.

Ans.：Same as 7.4.2。
8.
PRICING ERRORS
8.1 Are there specific rules for reporting pricing errors to the Regulator?

Ans.：Yes, under Article 5 of the “Regulations Governing the SITEs”, the SITEs shall report any matter that materially affect the investor interests, including pricing errors, to the SFB within 2 days of the occurrence of the incident and copies of said report shall be submitted to the Association.

8.2 Are there specific rules for compensating investors, in the event of pricing error?

Ans.：No, there are no specific rules, but under Article 23, Section 2 of the Act, fund custodians shall pursue compensations on the investors behalf whenever investors incur damages or loss as a result of the SITE’s intentional wrongdoings or negligence. In addition, the model contract (the trust deed) stipulates that if the SITE intentionally or negligently violates the laws and regulations, and as a result, the fund assets incur losses, the SITE shall be held liable for compensating said losses. 
9.
RISK MANAGEMENT SYSTEMS
9.1
Is there a risk management system prescribed by the Regulator ?
Yes/No

Ans.：Yes

9.2 
If yes, please give a brief description.

Ans.：There are provisions governing the risk management in  the “Regulations Governing the SITEs” and the “Regulations Governing the Management of SITE Funds”.  In addition to the relevant laws and regulations, the Association has released the self-disciplinary rules, fund manager guidelines, and corporate governance best practice guidelines for SITEs and SICEs to require the members to strengthen their risk management operation.
    9.3   If no, does the Industry Association formulate any systems
 ?



Yes/No


Ans.：N/A


9.4
    If yes, please give a brief description.

Ans.：See 9.2.
9.5 If no, what is the system followed in the industry ?

Ans.：In general, the risk management practice adopted by the industry regarding investment management can be looked at four (4) different aspects: namely, investment analysis, investment decision, investment execution, and performance review.  

1. For the investment analysis, the fund company shall focus on the basis and foundation of the investment research and recommendations, which shall be incorporated into the report;

2. For the investment decision, normally two parts will be separately examined: equity side and fixed-income side.  Regarding the equity side, there are market risk, equity price risk, and industry and portfolio risk, etc.  The investment policy committee of the fund company shall monitor and set forth the upper and bottom limit for specific stock holding or sector within the portfolio.  Regarding the fixed-income side, there are counter-party risk (certificates of deposit, bonds, and bills), investment risk (government bonds), credit risk (certificates of deposits and corporate bonds), and liquidity risk (bonds and bills).   Again, the investment policy committee of the fund company shall set forth the investment limit for fixed-income instruments concerning each of the above risks.      

3. For the investment execution, the fund manager and the trader will be the key persons who oversee and control the risks.  Particularly in the transaction part, the subscription, redemption, and fund switch are the major three areas for risk control.  Regarding subscription, whether there was a clear client instruction to subscribe/redeem/switch funds?  Was the subscription money actually paid on or after the subscription date? Whether the seal/chop/password appeared on the client’s instructions match with the original one retained by the fund company? 

4. For the performance review, the actual difference between the investment decision and execution shall be analyzed. In addition, investment percentage restriction and the various risks shall also be assessed. Finally, if any major stock holding changes, an explanation report must be followed and submitted to the senior management.

9.6 Does the industry follow any system of disaster recovery/business continuity plan ?

 
Ans.：Yes.
9.7 If yes, please give brief details.

Ans.：Some of our members do have their own Business Continuity Plan（BCP）and Disaster Recovery（DR）. A document or series of documents that contain all relevant information, procedures, references, contracts, analysis results, plans, names, etc. that allow the entity to explain the efforts put into the elaboration of BCPs.
10.
PERFORMANCE EVALUATION
10.1 Are there regulatory provisions relating to making and/or publishing performance evaluation ? If so, give details.   

Ans.：Yes, Under Article 9 of the “Rules Governing SITEs’ Conducts for Advertising and Promotional Activities”, any fund performance and sales figures used for advertisement or promotion shall comply with the followings:

1. Any fund performance and sales figures (including the awards and rankings) that are so used shall disclose the source and date of the information.  

2. Any fund performance that is to be used for advertisement purpose shall refer to the ranking information made by professionals and scholars entrusted by the Association, Standard & Poor's Fund Services, or Lipper.  Also, said ranking information of the funds published in the media shall include all the performance since their inception, and no intermittent performance will be allowed.  If funds have been established for more than 3 years, the latest 3-year performance shall be presented in graphic charts or curves.

3. A comparison of fund performance that is to be used shall include the performance for all funds in the same type/category (such category shall be the one made by professionals and scholars entrusted by the Association).

4. No prediction shall be made for fund performance.

5. The graphic charts shown by the advertisement shall clearly display their content and no distortional statement will be allowed.

6. Any fund performance rating used for advertisement purpose may refer to statistic or analytical data/ information made by the domestic or foreign institutions.  However, if the same type of funds is to be compared, only the sales figures with the same source can be used.
10.2 Are there third party research or other agencies doing performance evaluation ? If so, give details.

     Ans.：Yes, they are as follows:

1. Standard & Poor’s Fund Services 
2. Lipper 
10.3 Are there Regulatory provisions relating to benchmark indices against which the performance of mutual fund is to be assessed?

        Ans.：No

10.4 Does the Industry Association undertake any performance evaluation activities?

Ans.：Yes, the Association entrusted Professors Chiu, Hsian-Bi and Li, Tseun-Hsiu from Department of Finance of National Taiwan University to conduct mutual performance evaluation.  Further, the Association is undertaking the performance evaluation for discretionary investment business.
11.
ROLE OF MUTUAL FUNDS OFFERING PENSION FUNDS

11.1
Do mutual funds offer and manage their own pension funds /schemes?
Ans.：No
11.2 If yes, please provide details such as number of funds, nature of pension funds, assets under management, fee structure, etc.

  Ans.：N/A
11.3 Are there separate guidelines for pension funds ?


Ans.：No
11.4 Is there a separate authority for regulating pension ?      

Ans.：Yes
11.5 If yes, please give details.
Ans.：
1. Taiwan’s Labour Pension Act(LPA) has been implemented since July 1 2005. Compliance is indeed an issue in the early months, putting the new system under the spotlight. The new assets flowing into the system have not been outsourced yet to external managers due to the lack of official investment guideline.  
Meantime, calls continue to be heard for the opening up of the scheme to allow member choice funds to be included.  Both the Congress and the fund industry are pushing very hard for member’s choices. 
The LPA, requires employers to contribution 6% of employee’ salary to a pooled fund now being centrally managed by Labour Pension Fund Supervisory Committee.

This pool is expected to be operated like another government fund in Taiwan with a committee deciding on the investment guidelines, to administer the outsourcing process and to take care of performance management. Now the pension fund supervisory committee is also currently requesting the Association to assist them in drafting guidance in investing the derivative products, to some extent a substantial leap from the previous conservative approach.
2. Under Article 8, Section 6 of the Public Servants Law and Article 15, Section 3 of the Law Governing the Payment of Recompense to Surviving Dependents in Case of Public Servants Died in Performing Duties, the Management Board of the Public Service Pension Fund shall manage the pension fund in accordance with the management scope set forth by Article 5, Point 5 of the “Regulations Governing the Management of Public Service Pension Fund” and invest in items approved first by the fund supervisory board and later submitted to The Executive and Examination Yuans for final approval.  Based on the above, the public service pension fund may invest in the beneficiary certificates of the securities investment trust funds or be released to external management by the SITEs or SICEs.
12.
ROLE OF MUTUAL FUNDS IN MANAGING FUNDS FOR INSURANCE AND PENSION COMPANIES

12.1
Do mutual funds manage funds for insurance companies ?      

Ans.：Yes
12.2
If yes, please provide some details.

Ans.：By law the insurance companies can invest in mutual funds or outsource for external management by the SITEs and SICEs.

Prior to the external management, the insurance companies should sign the “Handling Procedures for External Management By the SICEs or SITEs” detailing the principles and policies for transactions, operation procedures, internal control system, internal auditing, and the supervision by and the performance report from the senior management to the Board.

  12.3 Do mutual funds manage funds of pension companies ?
  Ans.：No, there is no pension company in Taiwan.
12.4 If yes, please provide some details.

      Ans.：N/A
13.
ROLE OF THE ASSOCIATION
13.1  Does the association consist only of mutual funds or any other entities ?  If so, please specify.   

Ans.：No, the Association has two kinds of business entities: SITE and SICE.

13.2  Are there different categories of members ?  If so, please specify and indicate their voting rights and other obligations/responsibilities/fee structure.   

Ans.：Yes, according to the Association’s bylaw, members fall into two classes.  The first- class are members who engaged exclusively in the SITE or SICE business.  The second-class are members who are engaged in master agent business of offshore fund offering and distributing and those who are not only in the SITE or SICE business but also in other financial business, such as banking or trust companies.  Their rights, obligations, and membership fees are as follows:

1. The first-class members are divided into four different grades, namely, A, B, C, and D in accordance with their sales revenues: A grade shall be members whose sales revenues are above NT$300 million and entitled to a designation of 6 representatives.  B grade shall be members whose sales revenues are between NT$100 to 300 million and entitled to a designation of 4 representatives.  C grade shall be members whose sales revenues are between NT$50 to 100 million and entitled to a designation of 2 representatives. D grade shall be members whose sales revenues are less than NT$50 million and entitled to a designation of 1 representatives.  The second-class members are not graded but may designate 1 representative to attend the general assembly meetings.  The representative shall have the right to speak, vote, elect, to be elected, recall, and attend activities held by the Association and other common interests. Each representative shall have one vote.

2. Member obligations are as follows:

(1) Follow and observe the bylaw, regulations and guidelines, rules, the board resolutions;

(2) Timely make payments of membership fees and other expenses;

(3) The establishment or withdrawal of branch shall be submitted to the SFC;

(4) Accept consultation from the Association

3. The fee structures: 

(1) One-time membership application fee: NT$2,000

(2) Annual fees: the first-class members have different fee standards: NT$80,000, 60,000, 40,000, and 30,000, depending on their grades; the second-class members will be charged  NT$30,000 for each type of SITE/SICE business concurrently operated.  

(3) Business fees: The fees shall vary from company to company depending upon their business scope and operation:

a. If engaging in discretionary investment business, the business fees shall be charged at 0.3% of the management fees and the annual cap shall be at NT$1 million; and

b. If itself or as an agent, engaging in the public offer, sale, or investment consultancy business of offshore funds, the business fees shall be charged at 0.3% of such business revenues and the annual cap shall be at NT$1 million; and 

c. If engaging in public offering or private placing mutual funds business, the business fees shall be charged at 0.65$ of the fund management fees and the annual cap shall be at NT$ 1 million; and

d. If providing consulting service or securities investment relevant publications or holding seminars, the business fees shall be charged at 0.3% of the service revenues and the annual cap shall be at NT$700,000 and if the annual operation is in black, the business fees shall be cut in half.

13.3
Briefly describe the role and functions of the Association.

Ans.：The Association mainly plays a role as bridge communicating between the regulator and the industry. Its function and mission is to promote the industry development, enhance self-discipline between and among the members and elevate the overall image for the industry, address issues concerning the industry, timely review and update the laws and regulations and propose to the regulator for amendments, audit and review SITE and SICE business, research and study new business, assist the members in training investment professionals, hold seminars, workshop, forums, and other activities to promote the members’ friendship and ideas exchange, mediate disputes between members and investors and those among the members themselves, and provide regulatory consultancy service to members and investors.

13.4 What is the funding pattern, system of contribution ?  

Ans.：The sources of income for the Association are: membership fees, education service revenues, and donations
13.5
Is there any financial support provided by the Regulator/Government ?  If yes, please specify.

Ans.：No.
13.6
Is the Association officially recognized as a self regulatory organization (SRO) by the Regulator ? If yes, please specify the responsibilities, role and activities.
Ans.：
1. Yes, the chapter 5 of the new Securities Investment Trust and Consulting Act has officially defined that SITCA is a self-regulatory organization by the Regulator. 

2. The responsibilities of SITCA are:

(1) Draft self-regulatory codes; oversee the supervision and enforcement of self-disciplinary matters for members;
(2) Intervene the business of their members to check any violation of the regulation and the self-disciplinary matters.

(3) Manage the properties of member in bankruptcy.

(4) Provoke or suspend the membership if the member committed any of the Act’s offenses.

(5) Punishment of suspending membership, penalty, warning, and ordered improvement in limited period for members violating any regulation or self-disciplinary.

13.7
If not, what is your view on the association becoming an SRO?  Is it necessary, effective or not.  Please give your observations/comments.

13.8 What more could the association do?
Ans.：
1. Strengthen the functions of coordination and self-discipline and promote our professional image as a self-regulatory body.

2. Enrich Precise Informational Services and Protect Investors' Interests.

3. Enhance International Exchange and Introduce the Advanced Assets Management Experiences and Know-how to Our Market.

4. Prompt Pension Fund Reforms and Help Establish the Social Security Regime.

14.
BUILDING INVESTOR CONFIDENCE IN THE FUND INDUSTRY
14.1 Does the Regulator play any role in building investor confidence?  If yes, please describe in brief.   

Ans.：Yes, the SFB shall supervise, enforce disciplines, and conduct auditing on members to reasonably regulate the industry operation and protect investor rights and interests.

14.2 What does the Association do in this area? Please specify.   

Ans.：The Association has already made the following efforts in building up the investor confidence:

1. Conducting and holding education forums and seminars for investors. 

2. Overseeing the supervision and enforcement of self-disciplinary rules.

3. Enriching the website to provide a user-friendly search function and strengthen the information service to the public.  The Association is currently revamping the website by adding searching function to the investors so they may look for suitable fund products to invest through regular saving plan or one-time subscription.

4. Jointly holding or co-sponsoring various activities with foreign institutions to introduce and promote the best practice of industry.

14.3 What do the members of the Association do? Please specify.  
Ans.：Regarding investor complaints, most members have set up investor service center to specifically address investor’s questions and complaints. Sometimes, there is the coordination conference held by SITCA between the investors and the members.
14.4 What are the suggestions in this regard ?
Ans.：No
15.
ANY OTHER INFORMATION
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